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Adaptive Selling through Customer Insight
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Module 1: anarAuniinIuag...aaaaIInarasIvn1saausu (Start Clicking with
Customer...Friend or Foe)
1. vannsuazaNudIdgyaanIsunaaugaiIunisaignadl — Conceptual Frame of Adaptive Selling
2. LLAN... UNUIN WahnTsuuasA laauadgnAINaIniala — Customer Insight
3. wifnouznadugladnisunaiuanene — Selling Styles and Approaches
e Push Approach
e Pull Approach
4. MIAAITIURLHIINITLANTU...anA1AUNITAIuaE — Create right chemistry & Connection
* vin'lusagin?
e vinatine'ls?
5. Aanssu: waud laawaranuanlagnalvtianisaansuniinenuune

Module 2: wsandsuuazidszgneisnisanaliituuizAaudaiunisaianan (Adaptive Selling
Technique)

6. ﬂumaumsmmauhsﬁamaanm Aodnfluiisasvinauizirta —

Customer Buying Process is a must to be understood.

7. dupaunsiauanaaaIninuNE — Selling Process

8. ﬂsnwumaumwm‘lummmnwumawaoanm — Align Ours to Customer Process

9. mailiansiduanabitnunzdugnaAwaasau — Selling Technique to Customization

10. Axnssu: induansanalignAdufdadula

Module 3: waaaauaniu... lunsaahiivunzAudaaiunisaiana (Adaptive Selling Tips)
11. ad&ssauasnisunaiaraia’le — Possible Difficulties
12. gatantpdadudinsuwiinaiuane — Tip of the Tips
13. adusunsagAyuaswiinenuana — Competency of Salesperson
14. ffadauvivanusisatunsaalviununzdugaiunisalignai — Key Success Factors
15. &51 AraruuazAnau — Summary with Q&A
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Telephone: 02-615-4499, 02-615-4477-8

Fax: 02-615-4479 Hotline: 086-3183151-2
Website: www.hipotraining.co.th

E-mail: hipotraining@gmail.com

Facebook: www.facebook.com/HIPOtraining
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